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Leveraging Time and Cash Flow:
The Key to Business Growth

not operate every aspect of the business yourself. One of the prime

ways to accomplish that goal is to form a strategic, outsourced
partnership with a company that understands your business. That’s one of
the primary reasons that Digital Planet, Inc. was founded in 2009 by
experts who have experience managing the development and growth of
companies that have reached multi-million-
dollar valuations.

Digital Planet’s philosophy is
straightforward: to help small and medium-
size businesses — especially start-ups —
leverage time and cash flow to steadily grow their companies. This is done
by providing a flexible and scalable set of IT and professional services that
can expand with the customer’s business with little or no initial cost or
overhead. This model provides the business owner with a single source of
services, available to them immediately and for a manageable fee, rather
than waiting until a larger capital investment is saved.

Ray Barth, executive director of Susquehanna Township EMS, can attest
to the value of Digital Planet’s services. “Earlier this year, Digital Planet
provided us with a single recommendation that saved us more than $4,000
on the purchase of a software application.”

Operating from a focus of prevention, Digital Planet positions clients
like Susquehanna Township EMS to achieve operational efficiency by
utilizing the company’s various services. The firm’s goal of achieving a

3 s a business owner, you must manage your organization’s efficiency,

long-term relationship with a customer helps Digital Planet to continually
plan ahead, offer additional services, or make changes accordingly while
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managing the cost through a negotiated fee.

“During my years in business, I never had anyone offer me a one-stop
shop to assist me in my business,” says Rick Gurba, president and one of
Digital Planet’s founders. “T had to seek out services from different
technology and business vendors and other professionals. That effort took
up time and money”

That gave Gurba and his team the idea for
a new business. “We started Digital Planet to
fill the gap and provide a set of flexible,
scalable and cost-effective services you
couldn’t get elsewhere in one package,” he
says. “Our model allows the business owner the time to focus on what they
do best — their business. We're their virtual IT team, bookkeeper and CFO,
and COO, and we're able to expand with the growth of the customer’s
business as needed.” ™
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At left, Digital Planet’s management team (left to right): Rick Gurba,
president; Bryan Ebbert; Rich Hussey

Above, top: Rick Gurba, president

Above, bottom: Digital Planet utilizes a team approach to solving
customer service problems.



